H 2HMAZIA

THY [TEAATOKENTPIKHX T1POZEITIZHYX
YTON TPAMEZIKO TOMEA

Me mv eioodo mg ydooc nag oty evomtadv xow
™V ®0BLEQWON TOV EVLALOU VOUIORATOG, OL EAMVL-
nég todmelec doyloav vo Aertovgyouv ot €va
avVIAYWVLOTXOTEQO TTEQLPAMAOV TO omolo meQLo-
o(Cel onpavtind tov ToadooLoxd dieuesorafn-
XS TOUG QOA0. AUTO €xeL oav amOTELEOUD TV
Ao%NoN LOYVEWY TLECEWV 0TV %EQO0POQIN TOVG,
EVA TOEAMNAQ XaOLOTA ETITAXTIXRGTEQY TNV OVA-
yrn Yo dropBpwtnég ahhayéc Tov TeumElIROU
OVOTHUOTOG.

Zrc ovvBijreg avtég vaboplotnd maQdyova
YLt ™) BEATiWON TG ATOTEAEOUATIRGTITOS RO TN)
Uelmon Tov ®6oToug TwV TEamELdV amotedel n vio-
Bémon wog véag otpatnyric prhocopiag, 1 ool
avayvopiter v eEvmmoémon xaw v avdatuln
TOV OXE0EMV UE TV eAatelo oav Paoind TQOaTaL-
TOUpEVQ YL0. T HeEMMOVTLXY TOUE avdstTuEn 1] ueteEe-
ME1 tovg. ZMueQa, 1 ®UTOVONOY TOV TEMATAOV, 1)
AUEDN aVTATORQLOT 0TI OVAYHES/TQOTOORIES TOUC
%ol 1 ONULOVEYICL WS HOKQAS KO OTTOTELEOUOTL-
wg ox€ong wali Toug eivan mhéov to faoind noLTi-
oLaL Gy UGvo g emituyiag, ahhd xol g emBinong
TV TROTELDV.

Zxomdg Tov deBoov avtoy gival va TaQovoLd-
0€L T0 QOAO TG “Alayelplong TV ZYECEWV pe TV
nehatela”, To EOOOLOQLOTIRG THG OTOLYE(D ROBWDS
now TV avdyxn dnwoveyiog toomelav mehatoxre-
VIQUHG 0QYAVOUEVOV, TQOXELUEVOU VO. OLVTOTTOXQL-
Bovv ue emrvyio ot oUYYEOVES avayres/amonty-
OELC TV TEANTOV TOVG.

AHMHTPH B. KENTPOY
M.Sc., Ph.D.
AiedBuvon Mapketivyk ETE

1. To onueotvo ToameCixo tomio

H amelevBégmon v ayopav og ouvduaoud pe v
16000 Tov €yl onuelwdel otV TANQOPOQLXH RO
TIG MAETROLVOVIEC, EY0UV 00nyNoEL ot dLeBvomoi-
M0 TOV TEOTECIZOU CVTOYWVLOUOU KO OTV TTCLYXO-
OWLOTTOMON TG ary0QdS YONUATOTOTOTIRMDY VITHQE-
oludv. Avtiotouya, #ow 1o EAMVIHG TLOTOTIRG OV0TH-
UL SLeviEeL uioL TeRI0O0 CHUAVTLXAV OVOXOTOTAEE MY
7ov oUVOEoVTaL AUEDT UE THV OVOLYROUGTTC TTQO-
ooppoyrc Tov ota dedouéva s ONE #abwg »ow 10
véo meppdilov dpdong mou 1dn €yer apyioel va
SLOpOQPMVETOL. ZUYRERQEVQ, TO, TEAEUTADL YOO~
VIO, ONUELDONKOY 0TO YO TV TEaTeCWY ahharyég
TEWTAYVMPEES Yol Ta. EMAvirnd dedouéva, xabdoov
evioyUBnre 1 Toameln amodiapecoldpnon, amoh-
MyBnrav otadiomd and Tov #OTRG TQOOTOTEVTL-
oud, WuntixomouBnray tedmeles, dMuovoyrnxray
(uéoa amd eE0y0QEC, OUYYMVEVOELS KOl OTQATNYILES
ovupayies) wyveol Toamelinol Suhol, zar Mjgbn-
nav wétoa Yo v eEuylavon xon ogBoroywmdten
Aertovgyic Tov Tomeliol CUOTHIOTOG.

To megpdhhov awtd dev agrivel ToMd TeQLB-
ol emAoyrg WLalTeQa OTIG TEAMETES UE CVETTUYUE-
VoL SXTUOL ROTOOTNUATWY. ANUOVQYEL TNV OvAy®Y EV-
eME{ag o TEOCHEUOCTIRGTNTAS TOVS OTLS VEES OUV-
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Orjneg now amouTioelg ™S ayoQds Ve GuyYXOOVeS

gYRUIOVEL 0oPaipovs vdUVOUS Yior Goeg Todmeleg

dev mpooapuoototv ota véa dedouéva. Ot “loyupéc
duvapeLs” Tov avamTioooVTaL (TT.). 1) EUPAVLON VEWDV

(UN-TOATTECIRMV CVTOYWVLOTMY, 1] EVEQYOTOMOY TWV

mehatav, 1 véa texvohoyla, e-banking, Internet,

%ATL.) OUYXAIVOUV %O OVOTQETOUV TIS €00G ONUEQT

2QUTOVO0ES avVTMPELS, GO0V apod Toug Paotrovc

TOQAYOVTIES OL 0TOloL ETTNEEALOVY TH) OUUITEQLPOQC

TOV TQOTECHV *OW TOETEL VO RaTEVBUVOUV TNV vl

TTUEN %O TNV OTOTEAEOUOTIRATNTA TOUG.

Kord ovvénela, o €viovog aviaymviouds mov
avomTiooeTal vl og Peydro fabud exdnhaveton
otov Topéa g Maviric ToameCing (retail banking),
pEQVeL TG TOAmeles TOVTOYQOVE OVTLUETWTES UE
(L0l OELQM 0T OTQOTHYIRES TQOXRAYOELS. ZUYXERQL-
wéva, oL Todmeleg Oa mpémel:

[l Acufovouévng voym g oTeveTeQNg OXEONS
7OV avartiooeTol ueTall Toomeldv ko wela-
TV (vVplg ue TV EQaUOY ®aTdAnhov me-
LoToreviouuadv cuotnudTmy), vo dnuoveyoulv
TG mEOUTOBETELS LOVIUOTEQWV OUVEQYAOLHV
%OL TTOQOYY UTNOEOLDV TEOOTLOEUEVNS aElog
0TOUC TTEAATES TOVG.

[l Na eEaopaiiCovv v 600 T0 duvatdv Tayiteon
%o TANQEDTEQY EEUMNOEON TG VPLOTAUEVNS
zou duvnuxiis Toug meharteloie.

[l Na avalnrovv evolortnés mnyég e060mv ue
™ OLepoQOTOiNON %o SLEVQUVON TV EQYOOLHV
TOUG (T0.). OTNY RTNUCTLRT] RO ROTOVOAWTLR TT(-
o1, TV EXEVOUTIRI] TEOATECIXY|, OTIS AOPANEL-
€G, MATL.).

[ Na mpofaivouv oe ueimon twv Leltovymmv
TOVG QOTAVAIV UE THV EQAQUOYT ULOG TTLO CLTTOTE-
Leopatizig ogyavemTxig doung, TV EVOmUdTD-
oM VEWV TAQOPOQLOXMY OUOTHUATOV, TV TQO-
®Bnon tou e-banking xow ™V alomoinon ov-
VEQYELDV OOV QUTEC VPIOTAVTOL.

[l Na avamtiooovy eE1dtTeg o€ TOUEIS TOU eXTE(-
vovTolL astd TV aoteleopanxi] duoreloon pe-
YAGAOU GY%OV TANQOQOQLAOV TOU TTEAATY *aiL T
Pdon dedouévav udoretvyxr now Bdvouy ué-
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YOL TN OTQUTNYWXY OuveQyaoie ®ou Taddoon
NG VTNQETTOG PEOW EVOUALAXTIROV ROVOALAIV.
{1 Expetalhevdpeves m paydaio avdmtugn tov e-
emyelpelv (e-Commerce) xar Tov Aadixtiou
(Internet), va yapdEouv ™V avayxraio otoatn-
vyl T Omuovyie: xow avamTuEy yonuaTo-
TUOTOTIRWY VIINQEECLHOV OTO YMQO CUTO.

2. Avayxn winoéoteons raravonong
TOV TEAATN

O tpdmeCes avayvmpiCovv mmg N aEl} Tovg, 1
AVATTUEN %o TTEG0OGS TOUS TUVOEOVTAL GUEDO. e
THY IOVOTToM o Tov stehd xaw v gveMEia wov Ba
emdelEouv yia ™ yO1iYoQN TQOOMQUOYY TOUS OTLG
ouveyws ueTapoaildueves avayreg/embupieg g me-
hatelog Toug. Artd ™mv dAM pepLd, oL TaoyEC VEmV
VINEECLAOV 1] EEVINQETOEWY AV OTIS OTTOTES OTH-
olovtaw oL otpaTyHES TV TEATELHV dLapoQomoL-
oV TN CUUTEQLYPOQA TG TEaTELIMY G Tehatelng mov
rafiototon mo amotyuny/evepynuny. Kotd ouve-
TELQL, TOWTOQYO TEOCMITO TOU ONUEQLVOU XONUOL-
TOTUOTOTIXROU OVOTHUOTOS eivan o mehdtng. H avd-
TTVEN JLUTTQOCMTIKWDY CYECEMV KOl 1) IXOVOTTONON)
TOV TTEAATH TQEMEL VO EIVAL TO TTQWTO KoL KVQLOIQYO
uénua Tov tpameliv. 2 éva mepupdilov dmov xu-
QLOEYOUV O CVTOYMVIOUAS TV TLUWDV %CiL 1) TTOLSTTCL
TOV VINEEOLADV, oL Tedmeleg mpémel var udBovv va
“gEovoldLovv” Tov meld, edv emBupovy vo duoy-
0100V T, UEQIOLA TOVS OTLS 0yOQRES TTOV HRUOTNQLO-
sotovvron. [lpémer va avtiingbovv t omovdandmro
TV “oy€ocmv pue ™V mehoteio” now Wiaitepa Ty
emTonTIR ovayr) OLOTIENONG %Ol LEYLOTOTOMONG
g ovvohiis oElag (Life Time Value - LTV) tawv
0 “emUEQIMY TEAUTHV” TOUG.

Towg dev elvan armdiuTa kaTavonTo 0tL, 1) oUyre-
HOLUEVN naTyOQ{0l TEAOTAV AOTEAEL TO TTLO TTOMD-
TLIO TIEQLOVOLAXS OTOLYELO TOV TEOTELMV Xou OTL €~
V0L QUTOL TTOU TTOREYOVY TOL EXEY YV YLOL TV ETTLTU-
YNUEVY) TOQELD TOUG O WL EVIOVE CVTAYMVLOTURY
ayopd. Edv 6vtog woydet n “ayr Tov Pareto”, mou



BéheL 10 20% TV TELATAY MLog TRATECHS VoL OUVEL-
opépet 010 80% Twv oUVOMRMY THG 06OV, TOTE
%L oL TpoondfeLes ov rotafdihovtol yio Ty ov-
ENom Tov 10000TOU TMV TLOTWV TEAUTMV TNG KoL T
ueywotomomon mge “LTV” amoxtotv Wwaiteon Po-
oumta. AleBveic otomotnég xat emavdAnyn €xovv
deiEeL 6, 1) dLaTENON UOKQOYQGVLMY OYECEWY UE
TOV VQLOTAUEVO TTELAT *OOTICEL (pBNviTEQU QT
0,TL 1) ATOUTNOM EVOG VEOU. ZUYHERQLUEVTL, EXEL OITO-
deyBel 611 T0 260TOG TWAYOEWV OTOVS VPLOTAE-
voug meldTeg avTloTolyel WOMS 0to 20% Tou %O-
OTOVG anOXRTNONG VS VEOU TEATY, EVD ol TV
aMhn peold,  avEnon ratd 10% tov e06dwv amd
TOUG UTLAQYOVTES TEMATES EMTUYYAVETOL TTLO EVXO-
Mo a6 o aveiotouyn adEnor tovg xoed 10% mpo-
€QYOUEVY QTG TNV TQOOEAXVON VEWOV TEALATAOV.
Eto, yivetow mhéov mpogpaves mwg M eqpaouolo-
UEVT] TTQOKTLXY, TTOU ETLXEVTQWVETOL KUQIMS 0T OL-
YHREXQUUEVT OUVEALOryM] 1) TV Tapory ] xou OudBeom
1o*BOQLOUEVIV TQOIGVTWYV, TTOETEL VO AVTIXATO-
otafel ad piet TOMTLXY TOV EIVOUL TQOTUVOTOMOE-
V1| otV Ttnp€oten eEumnEETon Tov mEAdTY *ow
faoiteton om Pobditeon puehém xouw avdivon twmv
avayrov Tov. ZijueQa, 1 tpamelny mehatelo (retail
1 corporate) dev avruetwmiletor ouvolrd xow
ampdonma #afooov o dvoryua TEOg TV ayoed
eEarouwrevel v 1dbe meQlmTwon xot oto TEdio -
16 TeMxd nplvetan M wovdtte xdbe Todmelag va
CVTLUETMTICEL TOV OVTCYWVIOUO UE ETLTUYOL.

3. 0 goAog g meAaToxrevoiniis
TQOOEYYILONS

Omog 0 avapépbnre, oL tpdmeleg avayvaogitovy
WG YL0L VO, ETLPLOOOVV OE UG GUVEYWDS TIYROOLL-
OUUEVN HOL ARQMS CVTOYWVLOTIXY 0rY0Qd, 1) OTQOTY-
vy me “eotioong otov mehdty” elvol EMTOXTIR
avdyxn. Etol, n mpoomdfera tmv toameliv mov &i-
VO TQOCUVOTOMOUEVES OTOV TEAGTY TAEOV Emne-
VIQWVETOL 0TO VO, SLlOpaMOTEL GTL 0L RoMiTEQOL TTE-
Mdteg Toug 0apMS HLEPOQOTOLOVVTOL KoL, GTTOV €i-
vau Suvortd, TUYXAvouV TEOCMILXIG EEVTNOETNONG.
AT [1E T 0€1d TOV €)EL OOV ATOTELETUO TV OU-
Enon: tov peLdiov g ayopds tmv Teamelwv, Tov
eoLdliov TV EQYAOLOV TOUS e TOV TTEAGTY ®aBWg
%O TNG OUVOMXYS aElog Tov madyetal o’ 6hn ™)
dudprero mg Cwnig Tov.

Ze aut ™) Pdon, xpiveton avayxaio n vioBém-
O e OAOXMEMUEVIS OTQATNYLXRIS TTOOTEYYLONG
0T1) YEVIXOTEQT OLaLYEIQLON TV OYETEMV UE TOVG TTE-
Mdteg (yvootdteon non wg Customer Relationship
Management-CRM). To “CRM”, 67twg QaiveTon ®ow
oto Zyfqua 1, avoamriydnxre otg agyés e dexae-
tlog Tov "90 péoa amd to ovoruata “Evdoemiyet-
onawaxtjc Ogydvwong Ilopwv” (Enterprise Re-
source Planning-ERP) nou “Avrouaromoimong twv
Ilwijoewv” (Sales Force Automation-SFA).

Ewdwmdtepa, mogamoeiton wo uetdfoon amd ie
ETMUEVTIQWUEVES OTY] UEIMON TOU RGOTOUS OTQOTNYL-

LXHMA 1
HEZEEAIZH TOY CRM
Lroarnywe peioong tov Kéorovg Lroatnywxn) AvdamtuEng

- - )

ERP SFA CRM ¢CRM
P e ) >
- - - )

IT Led Marketing Led

A

1980’s

1990’s 2001
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AES TOOG TNV EPAOUOYN ULag VEQS “otoamying avd-

mwEng”, 1 omolo xaBodnyelton amd Tig dpaomELdT-

Tec ToU MdxeTvyr ®xou otoyevel ot dnuovyio

€VOS OMOXANQMUEVOU OUOTHUCTOS TTOV EUTNQETEL

oha T “onpeio emagng” (touch points) Tov ogyavi-

OMOU L€ TOV TTEAGTY. ZNUELHVETOL GTL YICL THY TOEYOV-

00, OeX0ETI0L, 1) VIOOETON KO AVATTTUEN EPUQUOYWMV

“eCRM” (CRM oo dLadintvo) mooPhémerau vo amo-

TELECOVV T ONUAVTLXGTEQ (0WG OTOATYLXY YLOL WLOL

EMUTUXNUEVY TTOQETCL EVOS 0QYAVLOUOY 0T0 dLadixTuO.
H duyeipion tov oxéoemv pe toug mehdteg

UToQet vo 0pLoBel mg “n dradixasio onuioveyiag

xar Owayeipiong as eSatounevusvys auoifaia

EMWQPeAOUs ayéong ue emAeyugvovs meddres 1f oud-

0EG TEAQTWY HE XUQLO AVTIXEYUEVIXG OXOTO TI| UEYL-

atomoion g ovvolnijs agiag Tov meddry”. Avtd

OUVETAYETOL:

[l Tnv avayvalon g oteatnykyg Béong mou
meémeL va €L 0 mehdg o€ ®dBe dpaoTOLOTY-
TO, TV TQOTTECMV.

[l Metatémion o ToV “mQoioVIOREVTQLOUG” 1oL
I ®dBetec hettovpynég dopég, mEog W “oit-
onxn mehaToreVToLXY Bedonom”.

[ Trionon tov dLapdpmy oToLyEimV/TANQopoQLOV
oV ®ABe mehd o€ wa eviaia fdom dedopévav
€1G TOOTOV WOTE var dLoopoAileTan 1 povadixs-
™d ToV.

TN wopddetyua, €vag otpatnymds otéyog Ba
roovoE VoL elval 1) ueyLotomoinon mg aglug tov
TEMAT dLOTNOWVTOS KO OVOTTUOOOVTAS TIG O)E-
o€l uall Tov ue v mEoodoxio OTL TEQLOOGTEQX
TEOIOVTC. KO VTINEEOTES UmOQE! Vo TwAnBovy o€
avtév (Ph. Zyfqua 2). Autd Ba orjuatve avom T
AVATTTUENGS TOV TWAOEMV 08 VITAQYOVTES TEMATES
(cross »au up sell), feAtiwon g yvaong tov ehd
®aBig rou duvardmra TEdoPaong oTig TANEOPo-
oleg am6 omoodrjmote “onueio emapnc” g Tode-
Cog ue Tov mehdm).

Amné dmoyn otpatnyiic avtd oav “minimum”
npoimoBEtel wa og fabog ratavénon twv ava-
yrav, Twv mootwioemy, tov “life-style”, xow tmv
ayoQaOTIXGY cuVhBeELDY Tov meldtn. Aev agod
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TG VPLOTAUEVES TROOPOQRES TEOIOVIMV OAAG HU-
0l(S TO TAIQLOOUA TWV CVAYRMV ROl OTOUTOEMY
TOU EMATY UE EMTUYNUEVES TOQANOOELS/TQOTPO-
o€ Tov ogyaviouov. Exel ehdylota va »dvel pe ™
Lertovgywrn] gvBivy o TEQLOOGTEQOD UE THV EQYTL-
oLy GUVEQYELQL.

Y XHMA 2
CRM: H IIEAATOKENTPIKH ITPOXEITIXH
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4. Ilgpoaorogiotizd otoryeia CRM

O ouveyng nelovueves TWES ®ow 1 PeEATLmpévy amd-
d00M TS YNPLaxYS TEXVOAOYIOG TUQEYOVY VEX OE-
A otoug roTavalntéc ®abwe vow va véo Thaiolo
EVEQYELWV AQHETLVYX YLOL THY TQOOEYYLOY TOVG. 21f-
UEQQ, 1] EMHOLVOVIDL € TOUS TTEATES RO 1) EEVTN-
€01} TOVg YiveTa o€ oaypoTind xedvo (real time).
H mpoomuni Polonetar ot iwavémta evdg toa-
7elixol 0QYaVIOUOU va €YeL (Lo TAnEopSenon do-
UNUEVY %od TEOTOV TTOV VoL Tov eEaopalilel ota
“onuela emapic” €va mhjoeg, ouyyeovo xon €Ev-
7vo meogih Tov xdBe mehdtn. Etol, 1 teyvohoyia,
ROTAMAN QL Y ONOLUOTOLOVEVY), UTTOQEL VL TOV Pon)-
OrjoeL va ddayBel amd vdbe alnhenidpaon ue Tov
meldtn, va evioyvoel ™) oyéon uoki Tov, meombwm-



vtog 0€eg xaw Mioelg mov mBavov va Tov TalgLd-

Couv naw v vTofdlel EQMTHOELS DOTE OTNV EMOUE-

V1) ouvolhayl] 0 TEAGTNG VoL UTTOQEL Vo eEumnET)-

Bel andpo roivtepa.

ARG ™V TEYXVOLOYLRY GTTOYN TWV TEAUTELNMY
oyéoewv dwampivoviar 00 Pacirés ouVIOTHOES
wog oAoxAowuéVng Tpoogyyong CRM:

[l Ta mapadootond ovoriuoato CRM o, 0moio. ov-
TOUOTOTTOLOWV dQAOTNELGTTES TTOU EYOUV OYEOM
ue mv ey e tov mehdm (Operational CRM-
0oCRM) xou e aUBAVOUY UITOoVOTHUOTO GTTMG:
[l Avtoparomoinon mohjoewv (duorxeipion dvu-

VIRV TEAQTMV, EVRALQLIY TOMONS, EMOL-
QUV XAT).

[l EEvmmpémon »aw vrootiolEn mehatdv (ov-
otjuaro call centers, on line help, internal
help desk, xAx.).

[ Avtoparomoinon evepyewdv Marketing (ow-
TéUaTY EMXOVWVIO UEOW e-mail, cutduateg
npomOnuxég evépyeleg, direct mail whrw.).

[ To ovoTiueTe. Tov VITooTNEICOUY TG E0MTEQIXES
diegyaoieg ™g ovAhoyiic, amobrixevong, eneEep-
yaoiog, 0Qydvmong xou avdivuong otouyeimy Tov
aPOQOVV TOUC TEAGTES EVOC OQYAVIOUOU %O
na€xouv ™y gvguia (customer intelligence) 1
omo{o gfvan avaryraic yo v ogBohoyun poip-
oy twv dapdpmv otpamyav CRM (Analytical
CRM- aCRM).

Oumg, 1 emdmxSuevn avEnon twv e060wv/xeQ-
SV TOV 0QYaVLOUOU, HECW THE XoMiTEQNS DLy ElQL-
ONG TV OYECEWMV UE TOVS TEAGTES, TQOOEARVONG VE-
OV 1oL SLOTHONONE TWV VPLOTAUEVAV, BaL WToQel var
emrevyBel pévo ue 1o ovvdvaoud otoryeinv Tov
Ae1tovpyrol raw avolutxol Aoylowxrov. Zvyxre-
HOLUEVE, TOL OTOLYEIR/TANQOQOQIES OV EXAOTOTE
avthouvon o to “oCRM” Ba mpémet vo ouvoud-
Covrar 1 evomotovvrar pe dedouéva tov “aCRM”,
€15 TEOTOV (OTE oL “marketers” vo. uoQovv v 1p0oo-
dLopioouv To mhjpeg duvaurd Tov exdoTote TehdT
(full profit potential), avtihappavouevor v Lo
TEQN ROTAVOAWTINY CUUTEQLYPOQA Tov. To yeyovdg
aUTO YOQOXTNOICEL RO TNV AVAYXY Y10 OMOXAN Q-

uéveg mpooeyyioels CRM, dmov otorxela 1600
“0CRM” 600 na “aCRM” Ba dpovv mapdhinha yio
™V NTEVEY £VGE #OWYOU TEAUTOXEVTQLROT OTOYOV.

4.1. Aquovgyia fdong dedousvor melardy

O unyaviouds o omolog evepyomotei 1o CRM, tdiei-
TEQOL OTNV TEQIMTMON TMWV OQYCAVLOU®DV TOV TQOOEY-
yitouvv Tov mehdm pe ™ Porjela TOU PAQHETLVYX,
elvown Pdon dedopévav (data base), 1jtou o oeLd
apyelmv ToU EUTEQLEYOVV TOEWVOUNUEVES TTANQO-
popteg Yy Toug mehdres. Eivan mpopavég ot ou
todmeleg Oev elvan og BEom va yvmpitovy to pova-
dnd o QorTNOLOTXA TOL OTTO(0L ALOPOQOTOLOUY TO
éva dtopo omé 1o Ao 0TV TEQImTMWON OV QTd
T™EOUVTOL 08 dLapoQETIXA TANQOYOQLOXE OUOTH-
wato. MOvov 1 ouyrEVTQmOT ot THENOY TOug O€
oL xowvij Pdom dedouévay, divel ™ duvordmto va
yiver xohitepa ratavonty N okl evog atépov oe
6l ™) dudorero e Lmtjg Tov, ot duvnTivé Tov avd-
YHES, OL TQOTIUYOELS TOU Xall €L TAEOV VoL TQOPAE-
pBei T elvon enelvo mov To TapaXLVEL VO TQOPAVEL
O€ OUYREXQLUEVES CUVOALLYES.

Ewdwdrepa, to dedouéva pmoel va apogovv
TQOTUWOELS, EXONAWON OUYHEUQLUEVNS OUNTEQL-
QoQdc, Tnpopopies Tdmov Lwijg, otoryeio ouvah-
horTiniig ovumeQLpPoEdg ®abwg xaw dedopéva em-
ROWMVIOG TOV TELATH UE TOV 0QYOVLOUG TTOLV, KT
™ didpxera wow UeTd v TOAMoN. Avvotdy vo me-
QLEYOUV TANQOPOQIES OYETIXG UE TNV ATTOSOTIXOTH-
T0. TOV TEAAT, TO fabud wavomoinong, diorion-
ong/ovyrodtnong tov, motdmrog xAm. Koilvetow
OXOTLUO Vo onpuelwBel o, e fdon dedouévov ei-
VoL Oyl WGvo moAimhoxy ahAd xow CuvANOL RS
YONOWSTTOS 0TV TEQITTMWON %aTd TV omoio. dev
€yeL “a priori” ouyrexouuevomow el mmg TponeLToL
va yonotuomon 0el now T medneLTaL VoL ETLTEVYOEL.
To 80% ™ udyme dev agpood ™V texvoloyia alhd
™V ROTVONoN TV OedoUEVAV %aL TH wovtelomoin-
o tovg. H tagyimnra eivol to #Aeldi yio ) dnuiovg-
yio wog amoteheouotivig fdong dedopévov. Ipw-
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ToQywiig onuaoiog elval To dueca opéln mov Ba
TEOXUYOUV ol T XN OLUOTOIMOT TS,
TCevindrepa, wa fdom dedouévay pmopei va me-
owyoael 0e 6oug OLadaoLY Tov *QIvVOvVTCL
VOO0l YLOL TV CUTOUOTOTIONOY KO AELOAGYN-
O] TG EMKOLVWVIOG UE TOV TTEAGTY KOOGS KOt YLoL
™ dievrdhuvon g patmnic eEatopirevong (mass
customization). H evguitepn €vvola g fdong ov-
vopitetal oto Zxfua 3, mov delyvel 1600 TG dradi-
®ooleg, néoa amd Tig omoieg o mehdtng ouvijbwg
eUTAERETOUL, GOOV RO TLS AVTIOTOLYEC EXQOEC THG.
ZUYREXQLUEVQ, TOL OTOLYE(L KOl OL TANQOWOQIES
7OV 0POQOUY TOUC TTEAGTES AVTAOUVTUL/TQOEQ)O-
vrow oo drapopeTinég mnyég (mt.y. Call centers, web
sites) 1) PoloxovtaL o€ dLOPOQETIHES UnyavoyQapL-
7€c eqpaguoyés. Kard m duadwraoio g exrnabdot-
ong (data cleansing), o ev Aoyw otouyeio 1| agyela
eLEYYOVTOL, EVOTTOLOVVTOL KoL EWTTAOVTIEOVTOL (DOTE
20td T0 OUVATO VO OTOPEUYOVTAL: OL OUTAES ROt
YOQIOELS, VoL dlaxQivovTol YL TV oxiPeta/eyxv-
06™Td TOUGS % VoL SloalileTon 1) povadimdtnta
Tov TEAdT oto ovothua. Me owtd Tov Tdmo, Ta
otoLyel, TOU GUYXREVIQWVOVTAL OTHV *ow1 Pdon
mhéov, ogyavdvovton xal amofnrevovian yipw

TPATTEZIKA ©EMATA

amd myv “ovromta mehdmc”. To enduevo avayraio
Priua elvon m epappoy wog duadtraociog n omolo pe
o oelpd avalioewv Bo petovotmvel to dedopéva
0€ TTANQOQOQLCL YONOLUN YLOL TN AN ETTLYELQNLOLTL-
v amopdoenv (data mining) xouw dueca dabéot-
ung oe 6ha toL oTeLEYM ®vou “onueior emapic” Thg Tod-
neCag (m.y. ovupoviol mohjoewv, call centers #Ax.).

4.2. Avdlvon dedouévay - Avrinon xineogogLsy

H dvrinon orovyeimv xaw mingogopidv (Data Mining-
DM) eivaur puot OLadinaoiol Tov XNOOTOLEL TV Te-
yvohoyla tng mingopoouwric (software-hardware),
TQOXELUEVOU VoL OlEQEVVIOEL UeEYALoug Gyroug Oe-
doUEVWV (1E KVQLO OVTLXELUEVIHG OXOTO THV CLVED-
oeon oxéoewv (relationships) zow ™ dMwovgyia
woviéhov meofheyng (modeling) g ovumeQupo-
0dc tov mehdrn. To “DM”, ¥ONOLUOTOLWVTOS TQONY-
uévo egyaheia, pe o oeld omd eEeldinevpéveg
avalioelg avolntel évvoleg/onuaoies, avoralimTel
TAOELS *al AYVOOTO TQOTUTTOL CUUTEQLPOQAS KO
eEdyel ravoveg. O owmovourde avalutig Prémet Tt
ovupaivel otov opyoviopd %ot raBoQilel moLeg

LXHMA 3
BAXH AEAOMENQN KAI LYYNA®EIX AIAAIKAXIEX
IIgoélevon Avadrracio Aitavhog
atouyelov exxaBdolong e TNV ayoQd
atoyelov S
- Zrou)g;fa 5 — Eynvodmra —
ouvoALaydv , > A ‘ :“ >
— Suvévao Tuoveyla p
— Call centers —_ " Bdong - MoMogig
- owmra ¢
- Egvmoémon i> ! o Acbopcvoy
mehdn ~ Avarggarainon ~ - — Call centres
— Web sites
- EEwteQurég 4 — EEummogmon
nyeég J mehdm
— Campaign data V4
Egyaoieg Avtinong |:> — Campaigns
Zrouyeiav/
ITAnoopogLav
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EVEQYELES TOETEL VOL YIVOUV, TTQOXELUEVOU VOL ETTLAU-
Oel éva BEpa i va dwoveynBel wa gvraplo.

Avt pmopel va odnynoel oe nakiteon Ouoyel-
olom tov “decision making” o€ toueig mwg o mEO-
YOUUUATIONSS, 1) OTGYEVOY TOV TTEAGTY, 1) TEOOCQ-
Hoy1 Twv TEOIGVIWY OTIS ITALTHOELS TWV TEMATOV
r0B0C xow 0T PEATimON YEVIRGTEQU TMV EVEQYELMV
UGQXETLVYR RO TV OLOPOQMV AELTOVQYLRGV OLatdL-
AOOLOV. ZTOV TQOUTECIXS TOUED 1] EQPAQUOYY TV OU-
YRERQUUEVOV eQyaheimv diepetvong dedouévav
umopel va. odnynoeL oe opBoloyirdteQn TunuaTo-
moimom mg mehateronis fdong, xakitego “profiling”
TOV TTEAGTY, TEOPAEYN THG EVOEXOUEVNS dLQQEOTG
(churn management), evtomoud andmg (fraud
detection), paBuordynon xwdivov (risk scoring),
avamtugn tov cross xaL up selling o€ vpLotdpevoug
nehdreg (Ph. mag. 5).

Yrdoyouv SLopoQETIXES TEXVIXES TTOU UTOQEL VOl
yonowomomBotv yio v avdluon twv otouyelnv
%o TV dvtinon mingogopuav. H dwadwwaoio “DM”,
6mog aiveton v 0to Zynua 4, umwoet va dromoiel
oe OUo namyopleg 1ToL 0TV TEOCOVOTOMOUEVY
agevdg mpog ™y “Emalijfevon DM” (Verification-
driven DM) naw agetéov pog v “Avevgeon DM”
(Discovery-driven DM). To avriotolywg yonouuo-

motovueva ggyaheion DM ouviotavton (wols dpuwg
®oL v TeQLoQItovian uévo oe autd) oe YAWOoES
avalijmong (w.y. SQL), oe TohvdLdoTaTES AVOAIOELS
(m.y. texvohoylo OLAP, ROLAP), o€ GUOTHUaTa ovai-
POQUG, YOUPLXY EUpAvIon 1] aeirdvion dedouévmv
%O O€ RATOLO PaBUS 0T OTOTLOTIR].

Ewdwdtepa, omv mepimtmon tov “Discovery-
driven DM”, v “Ileotyoaqij” ue m yonon uebodwv
OTWG Y. OVOYETLON, avarepalainom 1 opadonoi-
N0, TEOOTABEl var dDOEL ATAVINOY 08 EQUTHUATCL
™mg nopeg: “Tldc éva yeyovds evdéyetar va avupPet;
Mmogei éva yeyovig va meotyoapel ®atd To0mo Tov
Va EMTOETEL OF (i TOATECA v Y ONOWUOTO]OEL THY
qAnogogia yia va wdel GwaTé/Eyxvoeg dtotnnTi-
#€g amopdoelg;”.

AR ™V dh neoud, v “IlodPreyn” ue m Poi-
Bewa ™G otaTloTrng TovIQSUNONG, TV VEVQMVL-
20V dtiov 1) dEVOpmV andpaong, mapeyet ) dv-
Va6 To, 08 Mol Tedmela vo meoPAEYEL o oo Pad-
uo 7t.x. 1 davelodSTon eVOg OUYREXQLUEVOL TTELT
Ba elvar emogeig 1 emogalic. H avdmtugn novré-
Aav ov othpiovon oe aELdmora LTogrd dedopE-
VoL (). TEONYOUUEVES YOENYOELS TG TOAmECHS)
xaBotd duvari Ty xotnyoplomoinon tou mehd
OUMQOVEL ULE TNV TLOTOMTTTLRI| TOU LRAVOTITAL.

YXHMA 4
TAZINOMHXH TEXNIKQN DATA MINING

Data Mining

Data Mining
IMpooavatoMopévo
omy “Emalijbevon”

&~ i
SQL SQL Generators

—

Data Mining
IMpooavatolouévo
omv “Avevoeon”

/ \\\\
~
~
\

ITdpheyn

[Teoryoadri
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SuureQaouoTind, 1 paouoyn ueBodwv now eo-
yohelwv “DM” awEdver onuavtd ™y teootdgue-
w1 a&la, Sume, amautel ueydheg enevdioeig 1600 oe
teyvohoyia 600 now o€ eEedirevpuévo avBpwmivo
duvauxd. Etol, Ba mpémer va emonpavOet 6t duar-
duaoia diepevtvnong twv otouyelmv xar 1 dviinon
TV TANQOPOQLAY, Ows dAmote ouuPaivel rot
oty mepimrwon weg fdong dedousvay, dev umoel
va elvan o ggyaoio ototin, ahhd wa duadiraoio
OUVEYHGS TTOU SLCLOHMIS EXOVYYQOVITETOL.

5. Aquovgyia. IleAatoxevrounjs TodmeCag

Onwg TovioOnure no avwTéQM, OL OTQUTNYLRES TQO-
2MOELS TOU avTIUETMITOUV onuepa oL Tedmeleg
o o toUtaTto petaailouevn ayopd, TG umo-
YOEWVEL VO, E0TIAOOUV TNV TEOCOY1] TOUS OTO KT(OL-
(O %o JLaTIENON OYECEWVY UE TOVS KOAMITEQOUG TTE-
Mdteg Tovg. Baow| mpoimdBeon yio v emitevty
€VAC TETOLOV OTGYOV amotedel xal 1) Ywels maQEX-
xhioglc avdhoyn déopevon Tmv domfoemv Toug
yLoL et TETote odhayti. Oumg, amhd xow pévov 1 -
Aot Toug 6L yivoviow mo “medatoxevroirés”, €i-
va dvev onuaoiag, dtay tagdiinha dev ouvodeve-
TOL XOL 06 TV avaAhoyn OTHOLEN TV avayraiwv
Yot TV VAOTOMON TOU OTGYOV auToy VEMV TTQO-
YOOUUATWY KO VEWY OTQOTIYLXMV.

Am6 ™V dAMn pepld, v mpoomdfela emitevEng
NG TEAATOREVTQLUNG TQOCEYYLONG UE TNV EQUQUO-
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v dadixaoudv Tov yapaxteiovial avemapxeic
(7. M exmaidevon naw yonowpomoinon twv tellers
oy oo mohimhoxwy TEaTELIROY TEOIG-
VIOV XOL VTTNQECLV), E(VaL EX TEOOLUIOU ROTOdL-
roouévy oe amotvyio. Elvar modypon adiovonto
ol tellers otov ehdyLoto yE6vo mov dtabETouy, pe
dAlovg eldTES VoL TEQUUEVOUY OTHV 0VQd, e EAML-
0] EXTALLOEVON) RO TEQLOQLOUEVT) TEXVOAOY XY UTTO-
OTiHOLEN, Vo TmwAovv/TgomBoiv ovvBeta Toamelind
7EOIGVTOL ToL ool duvatdv vo, emneedlovy Toug
TEAGTES YLOL ULOL OELQAL ETAV.

Jmv ovoio mEEmeL va emdLdrovIon ahharyEg
QA OTt6 T YHLOE TOV TeaeCwv . Mioelg mov
LS OVOUOQPAVOLY OTtG PEDT TTQOG TC! EEM %Al LTTO-
PA€mouv ot Peltiwon Twv oxéoemv ue TV TELA-
teia Tovg. H empPiwor| Toug elvon doonxta ouvdede-
wévn pe v o it vioBEmong evog véou mela-
To%EVTQUXOU (pe duvardtira mpdopaons oto dadi-
ATUO) EMYELONUOTIROU HovIELOV. Zta haiowa On-
WOVQYIOG EVAC TETOLOV UOVTELOV O1UEQQ OL TRATE-
Cec, 6mmg aivetal row 0to Zynua 5, arolovBoiv
T0€1S ALadOYLRES PAOELS.

H 1y @don, dmov 1 maepadooiaxy Tunuotomoi-
O %0l 1) E0TI0LON 0TO ROOTOG €{VaLL OL fOOIHES TALQAL-
LLETQOL OL OToleS ®OTEVBUVOLY TIG OQUOTNOLITHTES
TV ToaeAV, yapaxmoeiteton amd:

L Empaveion yvoon tov mehdo.

[l Baowi tunuoaronoinon amwodotindmtog.

[l Eviaio un dL0poQomotuévn avilueTdmon me
mehatelog.

YXHMA 5
YTAAIA EEEAIZHX IEAATOKENTPIKHY TPAIIEZAX

®don 1n

Baow

\ ®domn 2n

Egaguoyn

\ \ Anwovgyio
Tunuaromoinon TEONYUEVAV [TehaTorevrourtig
zau Eotiaon / epyahelmv / TodmeCog
/ 070 #G0TOC / /
4 /

®don 3n
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[l EMheyym ovvtoviopot ot diayelplon tov Oa-
POQMYV RAVAMDV.

[l Eotloion 010 #60T0C ®aiL TV OTOTELECUATIRG-
™Ta.

[l Xonowwomoinon “penalty pricing” ywo. v €vo-
7olnom TELUTAV/AOYUQLUOUDY.

2 dudprere ™g 2ng pdong ol Todmeles ayi-
Couv va. eqapuitouv TEQLOOGTEQO TQONYUEVES Te-
YVIRES oL eQyahela diegetvnong Twv dedouévav.
H pdon avt yapoxmoiletal and:

[l Anwovgyia “data base”, avdivon nouw povieho-
7TOMon TV dedOUEVWV.

[ Mehém) g amodoTirdTnTOC, THS CUUTEQLPOQAS
HOLL TOV HOVOALDY TTQOTEUNONG TOU TTEAGTY).

[ Tlapddoon v otolyelnv %o TANQOPOQLIY 0T
“onueia emapric” ™ Todmelag e Tov mehd.

[l Mn ewo€tt ohorhnpwpéveg paoelg Oedopévav.

[ TlpoomdBele. avdmtuEng Paowmmy Toomelnmy
€QY0OLOV 070 dLadixTvo.

Zmv 31 @don avortiooeTol T0 TEATECIG Te-
Aatoxeviod poviého xat 119 dwovgyoivar o
Todmeles ue mehatoxevigukés mpooeyyioeic. Ewdi-
14TEQQ, 1 €V AOYW (Ao YeporToiteTon amd:

[ Epapuoyi tov pdoxetivyx 1:1 now mg augpido-
UG ETUOLVOVINC.

[l ITAngéoten ratavonon Tov Tehd).

[l Ogyavmtrég GoUES, ouoTHUOTO SLOORACLDV KoL
OTQUTNYIKES TQOOUVUTOMOUEVES OTOV TTEAATY).

[l Zvyzhivovoeg otpamywés dwayeipong tunud-
TWV TEAOTEIOC ROl RAVOMDYV.

[ Evioyvon mc B€ong twv mehotav: emhoyr mooi-
vy, meoowmmxy eEvanNEETon, VTooTHELEY
QTOQAOEMV KA.

Ba mpémeL vo emonuavOel 6T, 1 CUYRERQLUEY
dadixaoio Tov amd mohhotc Teamelinols oQyavL-
opotc avayvoitetol ig 1 xatadnidteon Ao o
™ dMwovgyio xaw darionon arnodotinmdv oyéoewv
ue toug mehdreg, empPdrher o Qv petarToom
OTOV TROTO AELTOVQYIOG TOVS, (DOTE O TEAGTNC VOL TO-
noBemBel 0T0 %EVIQO TV dEUOTNOLOTITMV TOVG.
Emuodobeta, epmhéxel tov avBpmmo pe ) véa Tte-
yvohoyio dedouévou Tl 1 vioBETon ™, Tad ™V

TOMTAOXGTTOL RO TO VYNAS TG ROOTOG, €XEL QTO-
devyBel amolMitmg avoryraio yio v TEOTEYYLoN Row
dL0TEN 0T TOU ONUEQLYOD OTTCULTTIROU TTEAGTH).

Etot, moAég peydhes todmeleg Polonovial tmpoo
070 0IQY%G 0TAdL0 NS dMoVQYing *oU EYROTACTAONS
moMimAoxmv cvomudtonv dueyelpons TAnopogLdv
emeVOUOVTOC ONUOVTIKG ®EQAlond Toug ®uping o€ Q-
yohelo/teyvinée faong dedouévav (data warehouse)
rou dradraoies avrinong Tngogoguav (data mining).
TMapdMnha, €xovv dnuoveyroet poviéha amodotind-
TG %o TEOPAEYNS THS CUNTEQUPOQAS TOV TENGTH,
mov T1g fonBouv va TpomBovv T TOIGVTOL TOUS KAl Ve
OTOYEVOUV ROUTAVIES AUECOV UAQHETLVYH OTLG OWOTES
ouddeg mearav. Ewdundtega, 1o Zyrjua 6 detyvel mug
Ol YONOWOTOLOUUEVES O1{LLEQDL TEYXVOLOYIES UTOQOTV
va. ouvduaoBolv ue to emyelonuativg TofAuora,
eVe) TORAMMAaL oT0 UEoOV onerypapeitan 1 dlodira-
olo drepetvong Twv opadomomuévay dedopsvav.

ZuyrerQLUéva, 0to A0 WO OAORANQMUE-
vig Miong CRM, oL epaouolOueves O1jieQa OTO Tte-
opdriov Tov mehdm TexVIRES, €xouv T duvaToTh-
0L VO XAATPOVV 0L OELQEL 0TS CVAYREC/ATTOULTIOELG
0L 0T0{EC UITOEOTV VoL sUVOYPLoB0TY mg axolotBmg:
[ AvdAdvon meddrny xar ayoeds (Segmentation/

Profiling). Me fdon rowd yopaxmolotnd (..

dMuoypapurd, owmovouxd, life style, #A.) ava.-

yvopitovian opadomonjoelg mehatdv (target
groups) OGS TIG OMOLES 1) TEAmECH UTOQEL VOl ETTL-

AEVIQUIVEL TTOQUYWYIXOTEQC TOUG TOQOUG TG,

[l Avdivon amodorixoryrag medareiag (Customer
profitability). Zuvdvdaloviag ouvalhayég 1j otol-
yelo dropopeTindv AoyaQLaoudv tou mehdn
7OV TEOUVTaL OTNV TRdmELa eival duvat 1) €v-
oeon wog alog yio ®dbe meldm 1 omole ot
ouvéyela pmopel va yonotpuomowmBel oty avd-
TTVEN evag deintn wov Bo epEyeL T duvatdTy-
TOL #ATIYOQLOTTO{NONG TG VPLOTAUEVNGS TTEAATE (-
ag %o OVATTUENS OTQUTNYRMY YELQLOWOYU TG
OUUQWVOL UE TNV TEEYOVOX ATOSOTRATHTA TC.

L Ilgooélxvan/anoxtnon xavovgyiov meAardv
(Acquisition). [TpoodlopLouds vémv, ue peydin
mOavETTOL 0y0QAS, duviTrdV TELaToV (targeting
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LXHMA 6
YYNAEXH TEXNOAOTI'IQN ME EIIIXEIPHMATIKA ITIPOBAHMATA
Eqoopotopeveg Amﬁm}aaiu Emuyeionuotind
Teyvoloyieg BRI ITpopAjpata
Lrovyeiov
- Zranonxés uEbodot - Ipoepyaoia — Marketing otéyov
- Erayoyn Aedopévav — Tunuaromoinon
- Ouadomowjoelg - Zyeduaouds poviéao - Anodotixémta
- Nevpovird dixtva - Avdhvon dedopévav nelarelog
- Teyvinég amerdviong - Anwoveyia - Extiunon nvdivou
dedouévamv QTOTELEOUATMV - Evtomoudg amdng
- ponypéva SQL - Awamijonon/Awcpon]
- QLAP neharelog

potential customers) i T pdogL ™G OpoLoT-
TOG TOU “EOQPIN” TOUC Ue TO OVTIOTOLXO TOU
urdyovtog tehatoloyiov g TodmeCag.

[ Avdrrvén moljeewv. Avvardmrta peyLotomoin-
ong mg a&lag ™S VPLOTAUEVN G TOOTTECIXIG TTe-
hatelog uéoo amd v emTUYMUEVY EQUOUOYT]
TV 0TaVOEOWMV (cross-sell) xaw avapaduoué-
vov (up-sell) ToMTrdv TAOANONC.

I Awatijonon nat diagoorj medateiag (retention/
attrition). H €yzaion didyvwon tg mbavémrog
amdAelag evog mehd elval Waitega yorowun
Aot 1 Todmela e T PoriBera .y, edrg TEo-
®none mohjoewv 1j eotaouévou direct mail
(wov Aapfdvouy vIdYm TOUG TIG LOLUTEQOTNTES
%O OVAYRES TNG OUYREXQLUEVNC TELTETLS), CtV-
Edver onuavtind to. mooootd diatijonong/ov-
YRQATHONG TOV TEAATOV TC.

I Extiunon mvovvov (Risk assessment). Me fdon
LotoQurd dedouéva (.. TEONYOUUEVES YoM Y1~
0€1g ™G TRdmeCag) trogel va extiun0gi o vivov-
vog wov 1) TedmeCa avahaupdver amd t daveto-
ddmon evig ouyrexoLuéVou mehdt xafdoov n
woviehomoinoij Tovg xabotd duvaty Ty xotn-
yopLomoinomn evog meldTn ovUQmVaL Ue TV -
OTOMTTTILXY] TOV LROVETNTAL.
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[ Evromouog amdrng (Fraud detection). H wavo-
TNTC OVOLYVMOELONS TUYGY OLOIPOQOTTOLOEMY OTY)
ouviifn ovumeQLpoed Tov Telatoloyiov ToQé-
YEL TN duvaTTNTOL EVIOTLOUOU VORIV CUVOLA-
MYV (Y. He TOTWTIRESG RAQTES) ®aL Mjyng
AVOYROIV UETOMV YLOL TNV OVTLLETHOTLON TOUC.

[l Meiwon tov #60Toug TWAOEMV KoL LELTOVQYL-
%0V n00tovg (cost reduction) ooy amoTELEOUOL
THG OUYREVIQMOTOUEVNS KOl OUOLOYEVOUS dLat-
yetoLomg Tov mehatohoyiov.

[ Kahitepng vmootiolEns Tmv duagpdpwy Aettovp-
YLV, EQYCLOLMY 1] VTNQEECLHV EEUINEETNONG TG
neharelog, raBdoov Gheg oL avayxaieg mingo-
opieg B etvau dueoa duBEoLES 0TO TEOOWTTL-
%0 eEumpeétong mewtg yoouwis (front line)
raBdg owtd B0 ouvoALdooETOL e TOUS TTEMATES,
Oumg, 0T0 XONUATOOLROVOULKS TOUED OL TEYVIES

avoltxoy CRM eivar ouviBwg exeiveg oL omoleg

TOQEYOUV TNV OUTOUTOUUEVT] EVQUID Y10l TN OTHOLEN

TETOLOV KOIOUWVY ETLYELQNUATIXDV OTTOPATEMY KOl

ovYx6veRS cuupdrlouy oty avEnom g amodott-

nomog Ty teomeCuv. Edd Ba mpgmel va onuelmBel
0T, 1) UEYLOTOTTOMON THG aTodOTIXGTNTAS TOUG OYue-

00! EMOLMKETOL XVQINEC HETM TWV AVENUEVWV TTOAY-

oewv (increased sales) xow oyl pue ™V T0QAO0CLONA




eQaouoCouevn ooty EAEYYov/uelimong Tov wo-
otovg (cost control/cost reduction). ITpog ™V ®otev-
Buvon auty, wa hion “aCRM” ToQEYOVTOG TG OTo-
TOUNEVES YVAIIOELS, OLEUROMIVEL TNV EQOQUOYY EXEl-
VOV TV OTQUTNYLHWY UAQUETVYR (L), TQOCEARV-
ong/andéxrtong vémv melatdv, cross-selling, up-
selling xou SLOTENONG VPLOTAUEVOV), TOV OTHY TTQd-
En vhomoLovv 10 0TY0 UEYLOTOTOMONG TG ATodoTL-
ROTNTOC,

Ou 1pdmeles 0TV TEOOTADELOL ETAVATYOTILO-
owopoy TV HQAUOTNELOTIHTMY TOUG YUW atd TNV
“ovidtyra meddtns” damotdvouy Tl oL TehdTeg
Toug duapépovy og dvo Paotrd onueio Nrot oTLg
avdyxeg mov BEAouv va raAhpouv xaL oty dlapo-
ot} aEla wov 0 xubévag €€ avTdv avVTLITEOoK-
meveLyLo |V tedmeCa. Autd duapogomolel Ty el
TOUg 0€ 6MO TO €UOG TN TehaTelaxiic Paong g
Todmelag xoL ovyyoovmg emneedlel v eEEMEN
TOV €000WV/1eQOMV IOV avThel amd awtovg. Autd
€yeL oav amotéheoua, 1 amodoTrGTHTA TG VO
eEaptdron dueoa and ™) duvardmra xaBoLopuoy
e aElog Tov vrotduevoy 1 duvnurol meldTn
(Customer Life Time Value-LTV), mov eldwxdtega
UmoQel va 0QLoTeL g “To #€pd0g (1] Cnuia) mov évag
qeddtns Onuovoyel xal’ oAy ty didoxeia g oyé-
ong Tov ue ™y todmeta”. Andtepog otéyog ™G &i-
VoL 1) UEYLOTOTOMON TV OXECEMV e TOV TEAdT
2oL PAOES TG OUVLOTAOOES OOTEAOUV 1) TEOPAE-
nopevn eEEMEN tg amodoTivdTTaG TOU TEMAT %Al
Badc nou 1 wpoPhemduevy dudoxeLa TS OYEoNS TOU
e v Todsela.

O mpoodLopLouds ™m¢ “LTV” evog mehdtn o€ ouv-
duaops e ™V epaouoy we ohoxAnemuévng Along
“aCRM” mapéxouv T duvordtnta ®afogLouol xou
TEOPLEYNS TV SLadoyrdV oTadiwy amd To ool
évag mehdme ouviiBmg diéQyetan ot dudoreLa Tov
xvxhov Conjg Tov (customer life cycle), emrpémovrag
€T0L TV avaTTLEY ROTAMMAMY OTQOTYLRAV YELQL-
opov tov. T madderyua, ot pdon mpoaéixrvong/
aménmong véwv mehatov (acquisition), oy veL-
otduevn mehateaxy faon avamriooeTol/Onuiove-

z /

verton €va yevird “mooih” mehdm). Avtd Oevro-

Mover v amoteleopatiny emhoyn duvntivdv me-
Aotadv wov PBaoiCeton o pehhoviinii amodonrd-
1A Tovg. MOMg o meldng notaymenOel elvon oyett-
7d e0xoho va diepeuvnBel edv oL TpoToELg 1) oL
evolapégovtd Tov ouvdéoval ue dhha mooidvra.
211 OUVEYELDL T TEOIGVTOL AT, THY XOTAAMAY Y00~
Vi) oty %o UEo artd T omotd xavdia dudde-
ON¢g WToQovv va TeomOn 0oy ot emheyuévoug me-
Mdteg (cross-selling). ITpoodiopiCovrag motog ouvi-
Bog ayopdlel mpdoBeTa mEOIGVTAL % TATE OL OV-
yrerouévol mehdteg Ba yoerdtoviav véa moid-
V0, eival duvatdv autd va meoopeBolv ue vym-
Motego mepuBplo %€pdovg (up-selling). Téhog,
EXTIUAVTACS TTOLOL aTd TOUS VIAQYOVTES TEATES
éyouv mbavémra vo dLopoQoToL ooy, avapdi-
Mowv 1] amoEEPouv ™V ayoRd OUYREXQUUEVMV
TEOIOVTOV, TaEEYETAL 1| SUVOTOTNTO AUEONS CIVTC-
TOROLONG %O 1 MYPY avaryro{mv UETQMV YLOL T OU-
yrdTnOt| TOUG (retention).

ZuumeQaopaTikd, 1 meQLypapeion duadiraoto
delyvel mog 1 yvaon g uehhovirg ogilag, mov o
mehdmg avtimQoommevel Lo Ty todmela oty dudo-
%ELLTHG Ctig Tov, o€ ouvdLaoUG e T ueBoduxi yon-
o1 evég moamétov “aCRM” xaBlototv duvary, 6mog
avagpEoinue noL maamdvm, ™ dLopoomoinom
TOV EQUQUOCOUEVOV OTQUTNYIRDV TQOTEARVONG KAl
SLOTHENONG WIS LOYLENG *all TLOTHG TTeAatelomnc Pd-
ong (committed customers), oupfdrroviog xat’ autd
TOV TEOMO 0T UEYLOTOTOMON TG CTOdOTIROTNTOG
L0 TOATECOS KO KOT ETEXTOON OTNV TTQOYUOTLRI]
amédoon g enévovong oe teyviréc CRM.

6. Zvumepdouara

H naravonon tov mehatdv, 1 dueon aviamorolon
OTIg avdyrec/mpoodoxrieg Toug xaw 1 dnuiovyic
0YE€0EmV UE TOUG TELATES BemQELTaL OTUEQTL, OOV TO
®OAUTEQO VTIUETQO €VOG TOATECIHOU 0QYAVLOUOT
0TI EVTOVES AVTAYWVLOTLRES CUVONXES TTOV AVTLULE-
tomiCel. H dnuovgyia mehatonevipurrig aveidnymg
(e TV avdmTuEn epaguoywv CRM Gyt uévov ava-
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yvoilel T otpamywn B€on tov mehd oe xdfe

doaomotdmra T Tedmetag, ahd Tovtéyeova fel-

TLOVEL KO TNV LROVOTITCL:

[l mpoodloglopot tou €idovg TV TEAATWV TOU
emBupel vo TpooeArioEL ®aL SLoTNO1OEL,

[ naBoplopoy now TEominong exeivay TV mQOi-
GVTOV %O VITNEECLHV TTOV Bemoouvtal ATt elvail
elrvoTnd otovg Mo emxeQdeic mehdrec,

[l mEOCEMKVONG, ATORTNONG RO OUYRQATNONG TOV
TUHUOTOG TMWV ATTOJOTIRMV TTEAALTAV TOV 0TOYEV-
€L, UE TV eQaouoyl| Peltiopuévav/diapogomrol-
NUEVOV TEYVIRDV TOMONGS ROL VTOOTHOLENS TOV
Twljoewy,

I magoyis Tov eidovg ™ eEumneémoang n omoia
B wavomolel toug emnepdeic mehdteg 1o Ba
eEaopahilel v motdTnTd Tovg.

BéBawa, wo daviry Adon CRM ooy grhocopio:
AOL OOV ETTLYELONUATIXY OTOOTN YWY TROoUmo0ETEL:
[ dnuoveyic tpomelov mehatoreviond ogyavm-

UEVQY,

[ mionon twv otowyeimv/mingopogudv rdbe me-
Mt og o ot Pdon dedouévav eig To6mOV
dote va duopaliCetan M povadirdmro Tov
(data warehousing), xon

[l avdmtuEn TEONYUEVOV TEXVIXWY dLeQevvnong
®aL avdivong Tov otolelwv mov Ba tor peTov-
OLDVEL OF TANQEOQOQLD. XOYOLUY YLoL T OTHOLEN
®oloWoV emyelEnuoTIRGY amopdoswv (data
mining).

Téhoc, 0 mpoodogLouds ™mc agiog mov o xdde
nehdTng avumpoommevel yio wa todmela (life time
value), amotehel xaBoploTrd mogdyovia ywo ™V
TEOOTAOELOL UEYLOTOTOMONG TWV OYECEMV TG UE
™V Tehareloxi] ™ pdon.
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